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AUTOMOBILES TODAY January 29, 1990    3 
Students call cars a necessity 
by Jill Novak 
Bundled in a coat, scarf, gloves, earmuffs and a hat, redfaced and shivering, 
my neighbor walked down the hall. 
''Where have you been? If "I asked. 
"I H-just got b-b-back from parking my c-a-a-r," she said. 
Tonya Wingate's trek from Lot 6 was one she has had to make every weekend 
after returning her car to the specified parking area for on-campus students. 
However, the Rodgers' Quadrangle resident, along with many other on- 
- campus residents, thinks the advantages of having a car overwhelmingly 
make up for the hassle of parking it on the edge of campus. 
"You can't do anything without a car! "she said. 
Going to the bank, having a hair appointment, going home for the weekend, 
going shopping or going to neighboring cities all necessitate a car, she said, 
and it would be impossible to live a normal life without one. 
Wingate said if she did not have access to a car, she would definitely make it 
a point to save up for one and buy it as soon as she could. 
Although most students do believe having a car is necessary, only 3,000 of the 
7,600 students living on campus have parking permits, according to Jean Yar- 
nell, director of parking and traffic. 
And, only close to 50 percent of students living off campus have parking per- 
mits. This number may not accurately represent the number of students who 
have cars since these students are not required to register with the University. 
Yarnell said permits are given to anyone who applies at a cost of $25 for the 
year and $15 per semester. 
In the future, more students may bring their cars to school due to the success 
of the shuttle bus. 
By parking in the Shuttle Bus Lot, students can return from the required lots 
in the comfort of an enclosed vehicle without having to make long treks in the 
cold like Wingate. 
Pat Shepherd, freshman economics major, said he could survive without a 
car on campus but "life would be a lot rougher." 
Having a car means he is able to have a great deal of freedom, and he agreed 
> on-campus student who doesn't have access to an automobile really re- 
grets it and finds it to be "a real pain." 
Heather Beal, sophomore accounting major, said she thinks it is very incon- 
venient to have to walk everywhere on the weekends and since hardly any of 
her friends have cars, she is very confined to the University campus. 
Although she admits parking is a pain, she said she would only have to make 
the journey out to a parking lot on the weekends because she really would not 
use her car during the week. 
Most students who live off-campus said it would be impossible to get by with- 
out a car. 
According to Mark Domenech who lives in a complex on E. Reed, all of the 
activities such as shopping, paying bills or driving to classes require the use of 
a car. 
But, he said if worst came to worst and he lost access to a car, "I could al- 
ways ride a bike." 
The major problems associated with having a car are spending too much for 
gas and always being pestered for rides by people who do not have cars, 
Domenech said. 
He added when he does drive to class, which is not very often, parking is in- 
convenient because at times "you have to leave 30 minutes early." 
Greg Lutch, also an off-campus student, agreed with Domenech, and said he 
tries to use his car "as little as possible." 
However, he said in the winter it is really necessary to have a car because of 
the obligations and errands off-campus students have to deal with, such as 
shopping. 
Despite these common viewpoint of these on and off-campus students, some 
students do have differing opinions. 
"I hate having a car," Steve Young, sophomore business major said. 
Young has been towed twice because of illegally parking and he had to pay a 
$70 fine each time. 
"It's definitely more trouble than it's worth and the only reason I even have a 
car here is because I need it for my job - It's a Catch 22," he said. 
Unique autos cruise BG streets 
by Lynn Gagel and Debbie Hippie 
What is the typical student car? An 
informal survey conducted by the 
staff of Automobiles Today... found 
that on a college campus, typical does 
not exist. Cars range from the newest 
models available to sports cars to 
station wagons to gas-guzzling 
beaters. The following are only a 
small sample of the variety of cars 
that can be seen on the streets of 
Bowling Green. 
Dave Luke, a sophomore RTVF 
major, owns a 1977 postal jeep. He 
purchased it from the Toledo postal 
service for only $450 in November. 
The jeep, described as a "beater" by 
its owner, has two seats, 53,000 miles, 
and is used to "run back and forth 
from Buffalo to school." 
Alamel "Rabbit" Spoff ord, senior 
liberal studies major, owns a 1972 S10 
pickup truck. 
The non-traditional student takes 
classes two nights a week and uses the 
truck to get from her home in Indian 
Lake in central Ohio to campus. 
The truck has a dent in one side as a 
result of an accident, and Spofford 
used the money recieved from the ac- 
cident is used to pay for her tuition at 
the University. 
Spofford said she appreciates her 
four-year-old truck, which has almost 
101,000 miles, because it "gets her 
back and forth" and has helped pay 
her way through school. 
In addition, it has served as a home 
away from home. One night Spofford 
slept in the truck in front of the police 
station. 
She was required to attend a work- 
shop on death and dying and grief. 
The conference was scheduled over a 
weekend and she said "it made no 
sense to drive back to Indian Lake." 
Spoff ord's car is a necessity. For 
others, cars are a form of recreation. 
Some people buy a convertible for 
the warm summer months and a 
hardtop car for the chill of winter, but 
John Mellott, a sophomore electrical 
technology major from Cleveland did 
things the other way around. 
Mellott drives a white 1973 Oldsmo- 
bile Delta 88 convertible all year, and 
brings it with him to campus. Mean- 
while, a maroon hardtop 1970 Cheve- 
lle Supersport waits for warmth and 
sunshine in his garage at home. 
The Chevelle, at 20 years old, is 
completely restored and considered a 
classic car, Mellott said. When it hits 
25 it reaches collectible status. 
Because of its value — both mone- 
tary and sentimental — and its fuel 
economy, Mellott chose to leave the 
classic car at home and drive the con- 
vertible to Bowling Green despite the 
chill. 
"(The Chevelle) was my very first 
car—I got it when I was 15," Mellott 
said.' 'My father and I restored it to 
all original, it was a thing my dad and 
I did together. 
"It's worth more — I don't drive it 
except on special occasions," Mellott 
continued.   I had it up (on campus 
once) and I had to refuel it when I got 
off the turnpike — the high perform- 
ance 396 took a lot of gas." 
The convertible, a gift from a 
neighbor, is not really colder than a 
regular car during the winter, accord- 
ing to Mellott. 
''It's like a tent," he said. 
The convertible has proven to be a 
source of entertainment as well. 
Mellott sometimes drives it with the 
top down in less-than-optimal weath- 
er, and in the spring, enjoys cruising 
the campus. 
"We go through campus and every- 
one's out laying out," he said. "We've 
had as many as 14 people in it at 
once." 
High oil demand 
raises gas prices 
LOS ANGELES (AP) — Gasoline prices rose nearly 2 cents per gallon at the 
pump in the last two weeks, primarily because refiners cut back on gasoline 
processing in favor of heating oil during the cold weather, an analyst said. 
The average price of gasoline, including all grades and taxes, rose 1.97 cents 
per gallon to 113.06 cents per gallon between Jan. 5 and Jan. 19, Trilby Lund- 
berg said Sunday. 
"That's the highest level since late July 1969," she said. "I'm attributing this 
to the effect that home heating oil price rises due to extreme cold weather had 
upon gasoline and other refined petroleum products." 
The retail gasoline prices on Jan. 19, according to the biweekly Lundberg 
Survey of 13,000 gas stations: 
At self-serve stations: Premium unleaded, 118.98 cents per gallon; regular 
unleaded, 101.65 cents and regular leaded, 100.19 cents. 
At full-service stations: Premium unleaded, 142.85 cents per gallon; regular 
unleaded, 129.42 cents and regular leaded, 126.58 cents. 
The BG News 
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Timing gets rare model home 
by Susan Gucker 
Because of the scarcity of the Ma- 
zda Miata MX5, the names of owners 
have been deleted to protect the prop- 
erty. 
A University staff member has an 
unusual story about how he purchased 
his Mazda Miata last fall. 
Aprevious owner of a 1980 Mazda 
RX7, he said after 80,000 miles he 
knew his next car would also be a Ma- 
zda. 
He contacted a Mazda dealer in 
Findlay and inquired about the MXS 
model, better known as the Miata. 
"I was told I couldn't have one 
(and) was politely advised to consider 
another model." he said. 
The waiting list was four to five 
months long, he said. 
But stopping at a Sandusky Mazda 
dealer on a car shopping trip, the staff 
member got lucky. 
"They receive one Miata every two 
weeks and two had arrived on this 
particular day," he said. "My timing 
was perfect. They hadn't even fin- 
ished propping these cars." 
According to the University staff 
member, Miatas are pre-sold and the 
dealer had not even had the chance to 
test-drive one. People even go as far 
as to follow the delivery trucks to the 
dealership. 
The staff member did get a chance 
to take a test spin, and in doing so saw 
for himself the demand for the car. 
' 'When we arrived back at the car 
lot, before we even had a chance to 
get out of the car, a man walked up to 
us and asked 'Are you going to buy 
this car?'"he said. 
Because of the demand and the time 
pressure, he had to recieve his loan by 
phone and the dealership faxed the 
purchase agreement to his bank, he 
said. 
"I drove it, liked it and bought it," 
he said. 
Although he originally wanted a 
blue Miata. he did not have much 
choice. 
"This white one was the first one (of 
its kind the dealer had received) to 
that day," he said. 
He said he likes the white Miata bet- 
ter now after he's seen the blue model 
on the road. All cars — red, white or 
blue — have a black interior and 
black convertible top. 
"I had always wanted a convertible 
since I was a kid, but for a while, they 
were considered unsafe," he said. 
For safety, the Miata includes an 
air bag on the driver's side. 
"The best thing is the way they 
handle. They hug the road and cor- 
ners very well," he said. 
The base price for the car iis $13,800. but the cars are hard to find at 
that price, he said. Although he said 
he paid more for his car, he said he 
does not feel he was ripped off. 
"The MX5 was designed to model 
roadsters of the 50's and 60's at a price 
people could afford," he said. 
His insurance increased by $100 p& 
year, but just enough to cover the 
price of a new car, he added. 
PONTIAC. 
PONTIAC 
tfim 71713 
UWDER6RAD/GRA01 
1989 ICMRNS VfllUC- IC-AD6R 
1.6 OHCFI (4) 4 spd, RR Defoger. 
Reclining Rockets, more 
LIST      6914.00 
Pontioc Cosh Bock      750.00 
College Grod or First time buuer discount      600.00 
Photo by/Mike Caulman 
Don Ellis, salesperson for Brown 
Mazda in Toledo, said the number of 
Miatas received per month depends 
on the size of the dealership. 
"We (Brown Mazda) receive about 
five to seven (Miatas) per month," he 
said. 
Ellis said their waiting list has six 
names on it right now — or about one 
per month—but because of the sporty 
summer style of this car, it already 
have a waiting list for spring. < 
Most purchasers pay around $15,000 
from a sticker price of $13,800 depend- 
ing on the options preferred, he said. 
Ellis said he believes the popularity 
of the Miata is due to its sportiness 
and its reasonable price. In addition, 
the Mazda warranty is three years or 
50,000 miles and gets 25/32 miles per 
gallon. 
"Mazda has recently released a 
new silver model but Brown Mazda 
has not received one yet," Ellis said. 
Ellis said the dealership does have 
one car on the lot. 
"We do have one available to test- 
drive and everybody should drive it," 
he said. "The Miata is the best seller 
of all the Mazdas right now." 
ONLV      5564.00 or 
CALL US FOR DCTfllLS 
Dick Wilson 
POUTWC-bUKK-GMC 
STOP BY AND SEE ONE OF OUR FRIENDLY SALESMEN 
Hick Wilton, G.oro. Ptl.rj, Jim Edgmwth, Mb Htmchtn 
10M N. Main St., Bowling Green 
353-5151; Tol.: 243-2353 
124.61 per month 
Sole price includes dealer prep and destination. Just add tax and title. 60 mos. 12.30 APR 
Give 
another chance. 
Give blood 
+ 
American Red Cross 
^1 
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Factors vary insurance costs 
by J.J. Thompson 
Many factors are considered by insurance companies when determining 
auto insurance rates. 
Doug Le Galley of Le Galley Insurance said rates depend on different varia- 
bles. He said age, mailing address and gender are some of the prime consider- 
ations. 
According to Alanna Lohman from State Farm Insurance, the variables used 
to determine insurance rates will differ with each company. 
There k, however, a similarity in some of the factors that are considered by 
the companies. According to Robert Freehan of Nationwide Insurance, com- 
mon considerations include gender, marital status, driving record, the number 
of cars insured with a company, and, for students, grade point average. Also, 
the make, model, and year of the car, as well as the miles driven to and from 
work will have an affect on the amount of insurance a person will pay. 
Marital status can also have a large affect on insurance rates. 
"If you're married, you can receive a SO percent reduction," Freehan said. 
Age can also determine the amount a person is charged. 
"The older you get, the lower your premiums go," Le Galley said. Lohman 
said the amount paid is reduced when a driver turns 21 and again when he turns 
25. 
Mailing address also influences the amount that a person will pay. It costs 
more to insure a car in some areas than it does in others, due to the population 
factor and the amount of claims in a town, Lohman said. 
An example of this is the difference in car insurance rates between Bowling 
Green and Toledo. 
"In Toledo it is more expensive to insure a car than it is in Bowling Green," 
she said. 
For those still in school, a "Good Student Discount" is offered. Students with 
a B average or 3.0 or better can expect a 25 percent discount, Lohman said. To 
receive the discount, though, the applicant must be a full-time student. 
"A lot of companies offer discounts for good students. These students are a 
better risk than those who do not qualify for the discount," Freehan said. 
When applying for insurance, the gender of the applicant is also important. 
Statistics snow that women get into fewer accidents than men, and they pay 
less money for insurance because of it. 
"The generality is that men have more accidents than women," Freehan 
added. 
In the February issue of: IZ 
Give 
another birthday 
Give blood 
"The Best in Main-Stream Rock" 
Live Entertainment 7 Nights A Week 
Wednesday Thursday Friday and 
College 1.0. Ladies' Night Saturday 
Night no cover tor the reduced 
free admission ladies cover 
with valid ID. before 9:00 
BUSCH BY p.m. 
THE BUCKET 
This Week: "Under Fire" 
Happy Hour Every Night from 8:00 - 9:00 p.m. 
Byrnegate Plaza 
135 S. Byrne (near Hill), Toledo 531-1311 
THE NATIONAL COLLEGE 
NEWSMPtR 
• Special Report on Careers 
• Gender Bias on the SAT 
• Foreign impression of Ihe MBA 
SEE UNIVERSITY HONDAFOR 
New college graduate leasing program 
for seniors - Ask us for the exciting details 
Full Honda parts inventory 
Full line Honda service 
UNIVERSITY ESOE3E3Q 
1019 N. Main St.. Bowling Green 
354-2222 
SUNWORKS 
•A*N*N*I*N«G    S*T*U*D*l*0 
352-2530 
Now featuring: UVA/UVB booths 
exclusive to the B.G. area 
- TAN IN  15 MINUTES - 
■6Tan Mon - Fri before noon for only '3.00^ 
SURROUND   YOURSELF   WITH: 
THE BIGGEST - 44 bulbs per booth !! 
THE FASTEST - Tan in only fifteen minutes !! 
THE BEST - Tanning is all we do !! 
• CALL FOR AN APPOINTMENT TODAY • 
GIFT CERTIFICATES AVAILABLE 
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Car tunes 
music for 
students 
by Emily Schroeder 
One of the most important things in 
the life of a college student is music. 
And what better place is there to 
listen to those tunes than in the car? 
Car stereo specialist Matt Jecker- 
ing from Kelly and Cohen EAE Out- 
let, said he believes college students 
are the largest consumer group of car 
stereo components. 
' 'Approximately 65 percent of the 
consumers are from the younger 
crowd and they are definitely willing 
to spend more money than the older 
generation," Jeckenng said. 
Although they often classify them- 
selves as 'poor college students' this 
generation will not hesitate to invest 
i high quality, high cost stereo 
equipment. According to Jeckering, 
the make and year of a car have no 
bearing on how much younger people 
spend on a stereo system for their 
"I've sold top-of-the-line CD players 
to people who drive Chevettes, he 
Graduate student Jeff Plaskon said 
he has vivid memories of investing 
large amounts of money in a stereo 
system for his first car—a 1961 
Volkswagen. He said he learned his 
lesson after installing 12-volt stereo 
speakers into the car which had only a 
6-volt battery. 
"The battery burned up and the car 
was history," Plaskon said. 
Interacted  Zn  Employment? 
The  Student Recreation  Center will   be hiring  for  the  1990-91   school   year. 
If you consider youraelf a motivator, enjoy working with fellow students, 
and are computed to a lifestyle of fun and excitement,   the SRC has a 
opportunity you been  looking  forl     The  following positions are available 
for  employment: 
Floor Supervisor Responsibilities*!  Knowledge of physical   layout of the 
Center,   tour guide  training and rules and  regulations.     Making 
participation head  counts during regular  rounds and admitting members  into 
the  Center.     Performing maintenance/custodial   duties  and general 
supervision of all   activity  in the Center.     Set-up and take down of 
equipment  and assist  in Control   Desk operations during   rush   periods. 
Periodic inspection of sport equipment and facilities. 
Receptionist Responsibi 1 ities:    Knowledge  of  office operations and 
procedures and SRC  rules  and  regulations  and admittance policies.     Ability 
to communicate and to get  along with  members.     Financial   accountability 
and be able  to perform general  maintenance/custodial   functions.     Must have 
adequate  typing  skills. 
Equlpss>nt Room Supervisor  Responsibilltleei     Issuing baskets and checking 
in/out   baskets,   equipment  and   rentals.     Keeping  up with   laundry and 
schedule   checks  on  the  sauna.     Repair,   inspect  and maintain equipment. 
Take reservations  for ski and  game  tables.     Perform maintenance/custodial 
functions. 
Weight  Room Supervisor  Responsibi 1 ities;     Expertise  in  regard to the 
physical   layout of  the Center and performing minor maintenance/custodial 
duties in weight areas.    General supervision of all activity in weight 
areas and the ability to clean,  maintain and do regular inspections of all 
weight equipment.    Supervision of all activity while stressing safety and 
proper  use  of  weight  room equipment. 
Lifeguard  Responsibilities!    Must hold current Red Cross or YMCA Advanced 
Lifesaving Certification,   CPR  (American  Heart  Association "C"  of   American 
Red Cross Professional Rescuer) Certification and standard or Multi-Media 
First Aid.     WSI,   Advanced First Aid,   and  previous   lifeguard  experience 
preferred.    Must pass lifeguard written and practical test and have 
knowledge of SRC general policies and procedures. 
All employees of the Student Recreation Center are required certification 
of Red Cross Professional level or American Heart *C* CPR and Standard or 
HultT^HadTiTpirst Aid" 
Dates of   Interest 
Applications  available at  7:00 a.m.    Only 
300 applications available. 
Screening  of  applications by SRC employee 
board. 
List of interviewees posted and sign up at 
SRC main office. 
Feb.   26-March  2 
March 5-9 
March 12 
Interviews at the SRC. 
Lifeguard water testing. 
Final   list posted at the SRC and Student 
Employment. 
Photo by/Jeff Mandel 
He now drives a 1982 Ford Escort 
and said he thinks it would be wise to 
wait until he owns a much nicer car 
and has to drive to and from work 
every day before he invests in a quali- 
tycarstereo. 
Todd Fowler, a sales associate at 
the Radio Shack in Woodland Mall 
said that in spite of the constant de- 
mand for radio cassette players, CD 
players are increasing in popularity. 
According to Fowler, CD's are most 
popular among college students. He 
added that the increse in CD player 
sales was most evident in the past 
Christmas season. 
Junior Jennifer Stephen admitted 
that she would love to own a CD 
player for her car but said she 
wouldn't be willing to pay the extra 
$500 for one. 
"A decent stereo that works is good 
enough for me," said Stephen. "I 
wouldn't want to go out and pay a lot 
of money for an expensive stereo 
while still in school. I'd be worried 
that my car might get broken into." 
Jeckering said car stereo systems 
range anywhere from $59 to $1,000. 
The more expensive systems include 
such features as separate bass, tre- 
ble, audio reverse, dolby noise reduc- 
tion and music search. 
"Speakers are especially important 
to younger people as they tend to 
blare their music as loud as possible," 
said Jeckering. "Some systems have 
as many as 20 separate speakers." 
Both Stephen and Plaskon agreed 
that about 99 percent of their time in a 
car is spent listening to the stereo. 
Plaskon added the other 1 percent is 
spent listening to his girlfriend who 
requires him to either turn the stereo 
down or off while she is talking. 
"Hereto a NEW 
TAX LAW tip" 
You may be able to get 
advance pay merits of the 
Kar ned Income Credit in 
your paycheck during 1987 
if you work and have a de- 
pendent child living with 
you. See your employer or 
call the IRS for more 
information. 
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Care provides longevity for cars 
by Tanya Moore 
Cars are almost a necessity in today's world, and it is important to give them 
the needed attention they deserve. Extra winter care for cars is a form of at- 
tention which owners often ignore. 
Fall is the time to begin the quest for a winter-proof car and car owners need 
to start early before the first freeze, said Joe Heffenan, general manager of 
Bowling Green Lincoln-Mercury Jeep Eagle, 1079 N. Main St. 
"It is important to have a general maintenance check," he said, explaining 
that such a check includes anti-f reeze tests, checking the heater and making 
sure tires have appropriate traction. 
Also, the belts need to be checked at the beginning of the winter, he said. 
"It affects the belts when your engine goes from cold to hot in a short period 
of time," Heffenan said. 
For college students, car care should be reliable yet inexpensive. A complete 
check, according to Heffenan, is not too expensive and should be about $17. 
Although important, most students do not take the time to professionally 
keep their car ui good condition during the winter. 
Heffenan said students should consider the fact that they may find them- 
selves stranded in freezing weather if they are not willing to take the time to 
take care of their cars. 
Students should realize the consequence of not taking proper care of their 
car, and winter maintenance should be used as a preventative measure rather 
than after the fact. 
"Car care is important because it prolongs the life of your car," Heffenan 
added. 
WATCH 
FOR 
Featured in 
February: 
THE NATIONAL COLLEGE 
NEWSPAPER 
Special Report 
on Careers 
Gender bias on 
the SAT 
Foreign 
impression of 
the MBA 
U. The National 
College Newspaper 
coming to campus 
the week of 
February 5.= 
See these dealers • • • 
LOCAL SERVICE STATION GUIDE 
• . . for your automobile needs 
peedway 
2 CONVENIENT LOCATIONS FOR YOUR 
LAST MINUTE TRAVEL NEEDS 
1650 E. WOOSTER AND 204 W. WOOSTER 
• Check our low prices * 
• POP • GROCERIES «DELI 
•U^AUL! 
MASONS     fepl 
Your One Stop Service Center 
435 E.  Wooster      352-2018 
Providing Quality Service For Over 30 Years 
OTLEY'S 
SHELL SERVICE 
• MOTOR TUNE UPS ^TTK 
• COMPLETE BRAKE ',. ..i\ 
SERVICE (SHIlll 
• BATTERIES \     '/ 
• MUFFLERS 8 EXHAUST 
SYSTEMS 
• WHEEL BALANCING 
• ROAD SERVICE 
402 E. WOOSTER 352-4166 
SERVICE 
24 HOUR TOWING 
TOTAL CAR CARE 
352-0387 
1530 E. WOOSTER-BOWLING GREEN 
WRIGHT 
TIRE AND AUTO 
SPECIALIZING IN: 
* TRANSMISSIONS 
-BRAKES * TUNE-UPS 
TOTAL AUTO REPAIR 
AAA HOTLINE ■ 352-0382 
I 352-311 Q | 
E. WOOSTER & N. PROSPECT - BOWUNG GREEN 
JMIHXI 
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Auto sho 
to provid<| 
byTerriCole 
The kick off for 1990 auto sales was the 
Greater Toledo Auto Show entitled "The 
Excitement is Back," at the Seagate 
Center in Toledo. 
In the spotlight at the Auto Show were 
the Nissan 300ZX - the 'Z' the Mazda 
Miata, the Pontiac Grand Prix Turbo, 
the Mercedes Benz 500SL Coupe Road- 
ster and the Acura Integra, just to name 
a few. 
"The purpose of the Auto Show is to 
overcome the January drop in auto 
Photo by/Mike Caufman 
Photo by/Mike Caufman 
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deals 
options 
sales, and build on the spring market," 
said Clay Hepler, Executive vice Presi- 
dent of the Toledo Automobile Dealers 
Association. 
Hepler said the show has been a suc- 
cess in the past. 
"The past 59 Auto Shows in Toledo 
have been successful and local dealers 
are counting on this year's Auto Show to 
boost 1990 auto sales," Hepler said. 
Attendance reached nearly 75,000 dur- 
ing the Auto Show's January 17 to 21 run. 
Close to 200 cars were on display at the 
Auto Show. The Auto Show is a chance 
for prospective buyers to have the op- 
portunity to see what's available on the 
market and do comparison shopping. 
Photo by/Mike Caufman 
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Losses focus of Goodyear suit 
MIAMI (AP) - A Florida tire dis- 
tributor said Friday it has filed a $153 
million lawsuit against Goodyear Tire 
and Rubber Co. for allegedly fixing 
prices and supplies of imports. 
The suit, filed in U.S. District Court 
in Miami by Meldeau International 
FORMU-3 
WEIGHT LOSS CENTERS 
Inc., alleges Goodyear interfered with 
the Boca Raton-based company's 
five-year agreement with Gum- 
miwerke Fulda GMBH, a West Ger- 
man subsidiary of Goodyear, to serve 
as exclusive U.S. distributor of Fulda 
high-performance tires. 
"'As a direct and proximate result of 
Goodyear's actions, Meldeau Interna- 
tional's U.S. distribution business has 
been destroyed," the suit said. 
Meldeau claims losses of more than 
$51 million because of Goodyear. The 
antitrust suit also seeks interest costs 
and attorneys'fees. 
The suit charges that Goodyear in- 
fluenced Fluda to limit the number of 
tires shipped to Meldeau and raise 
their prices. 
Akron, Ohio-based Goodyear said it 
has not seen the suit yet and declined 
comment. 
"It will probably be at least the first 
of next week before anyone in the 
company can do so." said Goodyear 
spokesman Hank Ruppel. 
ASK YOURSELF THESE QUESTIONS IF YOU'RE 
TEN POUNDS OR MORE OVER-WEIGHT  
•Do you feel as if everyone around you is thinner than 
you? 
•Are you finding your clothes increasingly less flatering? 
•Are you afraid a loved one is losing interest in you be- 
cause of weight gain? 
•Ever feel frustrtated in your social life or work environ- 
ment because of overweight? 
•Have you tried dieting before, only to find you can't 
do it on your own? 
•Are you discouraged by the high costs of most 
medically-approved weight loss programs? 
Fearful that as soon as your weight is lost, you' II have 
to fight to keep it off? 
These, and other questions can be answered by the friend- 
ly, helpful staff.  We understand your needs for a weight 
loss program that you can stick to and not feel hungry. 
Best of all, RESULTS ARE GUARENTEEDI 
Call now for your personal, no-cost, 
no obligation consulation. 
CALL TODAY 
For a Free 
NO OBLIGATION 
CONSULTATION 
354-4500 
You can losing it and loving it! 
^"f/ mm 
745 Hjskin. Rc*d 
Hows; 
Mon.Wed. Fit. 
Tot, Thar 
SO 
9«m-7pm 
2pm-7p*n 
9im-l-pm 
WEIGHT LOSS CENTERS" 
\ 
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Security defends 
by Jackie Rosepal 
Many students have begun to ques- 
tion the idea of purchasing a car 
alarm. 
Barbara Waddell, public informa- 
tion office at public safety, said that 
GMCTRUCK 
It's not just a truck anymore.,, 
LIST     11,693.00 
Dick Wilson Discount      1093.00 
10,600.00 
1000.00 GMC Cash Back 
9600.00 
First Time Buyer Discount       600.00 
ONLY      9000.00 
or 209.18 per mo 
1989 GMC 515 HIGH SIERRA PICK UP 4.3 EFI 
V/6. Auto OD. PSTLG. P BRKS. 1625* payload. 
AM/FM Stereo. Rally Wheels, Cloth Bench Seats, 
Gages, Chrome Step BMPR, more 
Sale price Includes dealer prep and destination Just 
add tax & title 60 mo»13.95XAPR 
Dick Wilson 
POmnCBUKK-GMC 
STOP BY AND SEE ONE OF OUR FRIENDLY SALESMEN 
Nick Wilion, G.org. Pit.n, Jim Edjeworth, Uiki H*n$ch«n 
1099 N. Main St., Bowling Green 
353-5151 ;ToL: 243-2353 
not many students have car alarms 
because resident parking is so far 
away that they would not be able to 
hear the alarm, therefore they may 
not be as effective as compared to 
having the car in your driveway. 
Although there has not been many 
call-ins for car alarms, that if there 
was, the police would respond to it as 
any other call, Waddell said. 
The owner of the vehicle would be 
contacted and the vehicle would then 
be checked for signs of damage, she 
added. 
Kim Jaeckin, a sophomore business 
major and a car alarm owner, said 
she feels that her car alarm has been 
more of a hinderance than a protec- 
tion. 
"Last fall my alarm would go off 
everytime it would rain," she said. 
"Something was obviously wrong 
with the sensor." 
In addition, there was also an inci- 
dent when Jaeckin said she and a 
friend were going out and her friend 
tried to open the locked car door and 
the alarm did nothing. 
This year the alarm stayed at 
home, Jaeckin said. 
NMAMM in     ■ i 
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Safety 
a trend 
in 199Q 
by Tara Raison 
In the dawn of a new decade, trends 
will play a big part in molding con- 
sumers needs. Car trends are no ex- 
ception to this rule. 
Upcoming trends for the 1990s focus 
on consumer safety. Airbags and 
backseat shoulder belts are antici- 
pated to make cars of the new decade 
safer and more comfortable than the 
cars of the 80s, according to sources in 
the auton. jbile industry. 
"Airbags are standard in our pro- 
ducts, and we are now introducing 
backseat shoulder harnesses," said 
Jim Smith of Smith Al Chrysler Ply- 
mouth Dodge. 
John Wronkowicz of Dishop 
Ford—Yugo—Nissan said shoulder 
belts are now standard in the back- 
seats of Ford products. However, air- 
bags are not regularly included in 
Ford vehicles. Airbags are standard 
only in the Ford Taurus and Mustang 
and are optional in the Crown Vic- 
toria, Wronkowicz said. 
Carol Thompson of the GM Lansing 
Automobile Division said backseat 
shoulder belts are not required in 
General Motors vehicles. "But shoul- 
der belts are safer than lap belts 
alone," Thompson said. "A lap belt 
alone can do more harm than good in 
the backseat because a person's full 
weight is crushed up against the one 
belt." 
Airbags, however, are not yet re- 
quired in all GM cars, Thompson said. 
Another trend in 90s cars will be the 
inclusion of CD players, Smith said. 
Thompson agreed that CD players 
will be an increasing trend, and said 
Slayers will "definitely " be included 
i more automobiles throughout the 
1990s. 
However, "CD players now cost 
about $900 apiece," said Wronkowicz. 
"The cost is certainly going to have to 
be lowered before the average, 
middle—of—the—road person can af- 
ford one. But I suppose cassette 
players were also an expensive trend 
when they came out." 
The exterior styles of 1990 models 
continue the styling trends of the 
1980s, the sources say. 
"The cars all look alike," Thomp- 
son said. "They look like jellybeans 
on wheels." 
"There is a trend continuing toward 
aerodynamics, soft and rolling lines, 
and less wind resistance," Smith said. 
"(The engineers (have to design cars 
that are comfortable for human be- 
ings, but are at the same time safe." 
Frigid cold slows cars 
by Heather Felly 
The frigid low temperatures ac- 
companied by the bone chilling winds 
have set in, in addition to the snow, 
rain, sleet and hail. What are all of 
these components doing to your car 
that's parked outside? 
According to the University's direc- 
tor of Parking and Traffic, the num- 
ber one complaint students have is a 
dead battery. 
"Complaints about student's cars 
occur more during the cold weather." 
Jean Yarnell said. "A dead battery is 
the number one complaint that stu- 
dents have." 
Holly Krolikowski. a travel coun- 
selor for AAA, said the time — or lack 
of it—which a student drives his car 
has a lot to do with the car's prob- 
lems. 
FREE CATALOG 
of Government Books 
Send for your copy today'. 
Free Catalog 
Bo. S7000 
Washngm DC 20013-7000 
"Due to the fact that students cars 
sit out in parking lots and aren't run 
often is what causes a dead battery," 
Krolikowski said. 
Not running a car can run it down, 
Randy Coe ofRandy Coe's Service 
Station said. 
"People call because their cars 
don't run and they need to be jump 
started," Coe said."Students don't 
drive enough and they are usually 
driving older cars so their batteries 
wear down." 
To prevent this problem, Coe, AAA 
and University parking off icals ad- 
vise students to start their cars at 
least once a week for about 15-30. 
Other complaints commonlly heard 
by Yarnell include malfunctioning 
door locks, stalling, broken clutches 
and flooding. 
"We encourage students to call us 
to help them out," she said. 
TOYOTA - SUBARU 
ANNOUNCING - TOYOTA AND SUBARU 
TOGETHER IN ONE CONVENIENT 
LOCATION. HURRY AND AAAKE THE 
SWITCH TO LA RICHE! 
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Maple §i, 
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owe* 
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Drivers in touch 
with car phones 
by Christy Vargo 
CeUularphones are the latest addi- 
tion to the fist of accessories available 
to the car owner. 
The type of consumer that pur- 
chases car phones most often is the 
businessperson who finds it necessary 
to stay in touch with the office at all 
times, Deedee Wentland, a Radio 
Shack salesperson said. 
The prices of car phones range from 
$499 to $999 for the ''topof-the-fine" 
model, which is down From the listed 
catalog price of $1499 last year. The 
most popular model is the transpor- 
table cellular phone that can be taken 
from the car, Wentland said. 
Radio Shack, located in the Wood- 
land Mall, is the Bowling Green dis- 
tributor of cellular car phones. 
Wentland said that cellular phones 
are a worthwhile investment for the 
average consumer because they can 
be used to reach help in the event of 
car troubles. 
"CB's only enable you to contact a 
trucker or other motorist who you're 
not familiar with, whereas a car 
phone gives you the freedom to call a 
mechanic or someone you can really 
trust," she said. 
Wentland said that car phones are a 
growing trend and predicted that 
most average consumers will have 
them within the next five years. 
Centel Cellular Company of Ohio 
handles calls toll free in the North- 
west Ohio area, according to a price 
listing distributed by Radio Shack. 
Owners of cellular phones pay the 
same rate per minute for any call in 
the service area, in addition to one of 
three monthly service fees. 
The low-cost option for a customer 
who uses cellular service only occa- 
sionally pays a monthly service fee of 
$7.50 and 50 cents per minute. Any 
charges are transferred to the cellu- 
lar phone company, not to your home 
phone, the listing said. 
Although Lt. Sam Johnson, of the 
"Hato                      1 
1 
Photo by/Jeff Mandel 
Bowling Green City Police, said that 
it is not a safety hazard to use car 
phones while driving, he said he does 
not recommend using them in heavy 
traffic or driving conditions that re- 
quire more concentration from the 
driver. 
One satisfied car phone owner, 
Doug Valentine, owner of Preferred 
Properties, said that his car phone 
enables him to keep in touch with the 
office at all times. 
' 'About 75 percent of my business 
calls are made from the car phone," 
he said. 
Valentine added that realty sales 
are up as a result of adding the car 
phone to his business since he does not 
have to waste time checking back 
with the office after each errand he 
runs. 
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Plant causes employees worry 
by Scott Getinger 
Few proposed takeovers were met 
with such wide acceptance as when 
Chrysler Corp. announced March 9, 
1987 that it planned to acquire Ameri- 
can Motors Corp. — the parent com- 
pany of Jeep. 
Industy analysts, labor leaders and 
stock brokers supported the $1.5 bil- 
lion buyout by the Chrysler, an article 
in Businessweek said. Nonetheless, 
some observers wondered whether 
Chrysler had taken on more than it 
could handle, especially if the auto 
market softened. 
In response to a downturn in in- 
dustry saies, the third largest U.S. 
"I foresee an upswing 
soon. I've seen this 
before — it's nothing 
to cry wolf about." 
-Rod Smith, International 
Representative of the 
United Auto Workers 
auto manufacturer announced an in- 
definite layoff of 2,000 workers, ac- 
cording to a recent Associated Press 
article. The Northwest Ohio based 
plant had to sacrifice 724 jobs. 
The Toledo Jeep plants employ 
5,300 people that produce Cherokees 
and Grand Wagoneers. 
While Jeep workers are nervous 
about the layoffs, Rod Smith, Interna- 
tional Representative for the United 
Auto Workers, said he is confident 
that Jeep is in stable condition. 
"There is an industry wide sales 
drop-off, but I foresee an upswing 
soon. I've seen this before - it's noth- 
ing to cry wolf about," Smith said. 
According to Associated Press, 
there was an 81-day supply of unsold 
Jeep Cherokees on dealer lots, com- 
pared to a 45-day supply during the 
same period a year ago, as of Dec. 31. 
In addition, there was also a 57-day 
supply of Grand Wagoneers on dealer 
lots, compared to a 41-day supply at 
theendoflMo. 
Bevars Mabry professor of econo- 
mics, said he believes that Jeep's 
problems consist of more than an in- 
dustry slump. 
"Jeep is a luxury vehicle and pre- 
sently the luxury market is inundated 
by foreign imports such as Toyota and 
Mitsubishi," Mabry said. "The cur- 
rent layoffs are cyclical and the re- 
covery of the 1960's is winding down." 
Mabry added that he thought the 
Toledo plants were not in jeapordy of 
being closed down because ot recent 
capital investments, such as paint fa- 
cilities. 
*************** 
BE A PART OF 
THE TEAM... 
RECYCLE! 
***************** 
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DOREN AUTO CENTER 
'SERVICE IS WHAT WE SELL' 
COMPLETE SELECTION OF FINE 
USED CARS 
COMPLETE SERVICE DEPARTMENT 
TALK WITH OUR FRIENDLY STAFF 
352-5244 740 S. MAIN BOWLING GREEN, OHIO 
BUICK 
BUICK* 
PREMIUM AMERICAN 
MOTORCARS" 
b/GMAC 
NO MONEY DOWN 
1990 BUICK REGAL CUSTOM COUPE 
3.1 v/6. Auio OD, Air, Till, Cruise. Stereo/Cassette 
Sport Appearance Pkg. Delay Wipers. Alum 
Wheels. Luggage Rack. Power Locks, Bucket 
Seats. Console, more 
ONLY 278.57 per mo/ NO MONEY DOWN 
48 month closed end lease, option to pur- 
chase at end of lease. 1st month payment & 
refundable security deposit due on delivery 
Dick Wilson 
BUKK-GMC 
STOP BY AND SEE ONE OF OUR FRIENDLY SALESMEN 
He* Wilson, Gtorg* Mm, Jht Edgnmlh, Uk* HwnchM 
1099 N. Main St., Bowling Green 
353-5151 ;Tol.: 243-2353 
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Planning required for car loan 
by Sandra Kowalsky 
Financing a car usually means taking out a loan. 
This involves a number of steps, according to a local personal banker. An 
application must be filled out at any bank or financing establishment to solicit 
detailed information about the present financial status of the applicant, a per- 
sonal banker said. 
An income ratio, calculated by analyzing the application information, de- 
termines the amount of payment a person can afford to make on their loan on a 
weekly or montly basis. The ratio allows 60 percent of the gross monthly in- 
come to be spent on such things as taxes, food, and utility bills while the re- 
maining 40 percent of the gross monthly income makes sure that there is 
enough money left to make car payments, Martha Woelke of Huntington Bank, 
130 S. Main, said. 
Woelke said the credit history of the applicant is thoroughly checked out by 
the establishment. Job stability and any other sources of outside income are 
also taken into consideration. 
Woelke said she advises loan applicants to take the payment of their charge 
card bills and timeliness of payment into consideration when applying for a 
loan. 
"By looking at the previous credit history of an applicant, we can get a good 
indication on now an applicant will make future payments, she said. 
Since car sales traditionally increase in the spring, the season also causes an 
increase in loan applications, she said. 
"A lot of seniors who will be graduating after spring semester come in to ap- 
ply for a loan because they are in need of a car," Woelke said. 
A graduating student who has a set job after college, an apartment, and lim- 
ited credit is more likely to recieve a loan than a person who is unprepared for 
the future, Woelke said. 
Interest rates are another factor to be considered when financing, because 
different establishments have different rates and terms which may better ac- 
commodate the applicant. 
Cars made in the years 1989 and 1990 have the lowest interest rates on the 
loan while the rates increase as the models get older, Woelke said, adding that 
the term—how long payments must be made on the loan — gets snorter as the 
car gets older. Used car mileage can also affect how much money can be lent. 
Financing through a bank also requires having full insurance on the car. An- 
other option for potential buyers is to finance through a credit union. A credit 
union functions In the same way a bank does but it is not open to the public. 
Only union members may choose this option. 
Any employee of the University, Bowling Green Police Department or Wood 
County Hospital may become a member of the Glass City Credit Union in Bowl- 
ing Green by filling out an application. Heidi Hoffamn, assistant branch man- 
ager of the Glass City Credit Union said. 
"A benefit of financing through a credit union is the lower interest rates a- 
vailable," Hoffman said. 
In order to apply for a loan at Glass City, a balance of at least $100 must exist 
in a savings account, a 20 percent down-payment is required on the car, and a 
loan officer must inspect a used car before a loan is given, Hoffman said. 
It is also possible to finance through the car dealership in conjunction with a 
bank or other loan establishment. Tne dealer can help set up a payment plan 
that will best benefit the customer and then send the plan to the lender that is 
most likley to approve the plan. 
"At the dealership we are able to reach nine different lenders and we know 
all the rates and terms that best fit our customers needs," Jim Fisher, a 
finance manager at Uishop Ford-Yugo-Nissan said. 
An advantage of working with the dealership to finance is that all necessary 
paperwork is able to be taken care of at the dealer. 
"The loan papers may be signed at the dealership on a week night or a Satur- 
day," Fisher said,"but if the loan is financed directly through a bank the 
papers have to be signed at the convience of their hours." 
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Volvo introduces model series 
by Ann M. Job 
Associated Press writer 
Volvos are sensible. They are 
known for safety and longevity. And 
(or 1990, there's a new model in the 
Volvo 700 series. 
The 1990 Volvo 740 4-door, with no 
letters to distinguish it from its more 
upscale kin, the 740 GL, 740 GLE and 
740 Turbo, is a pleasant automobile 
that retains many important Volvo 
traits but leaves out such extras as 
the sunroof and cruise control. The 
740 with manual transmission is base 
priced at $20,685, at least $1,015 below 
the other 700 models, and takes the 
leading price position in the Swedish 
car company's 700 lineup. 
The 740 test car, which, with auto- 
matic transmission had a base price 
of $21,330, performed admirably on 
winding mountain roads, its 
European heritage evident as it easily 
tackled tough climbs and took tight 
turns. 
And the 740 does it all with a fuel- 
injected four-cylinder engine mated 
with the four-speed automatic trans- 
mission. 
The 740 interior was comfortable 
though not sumptuous, but I fussed 
quite a bit with the height of the driver 
seat since I seemed to be sitting up 
rather high to begin with. 
Legroom in back was sufficient if 
the front seats were pushed forward 
somewhat but not exceptional with 
the seats all the way back. Rear seat 
belt buckles stuck up sturdily and 
were painful when I tried to slide 
across the seat. 
Objects destined for the trunk must 
be lifted up and over the tail of the 
car, and the trunk floor had two cut- 
out areas on either side of the spare 
tire so it wasn't flat. 
The trunk did, however, offer an 
opening through to the back seat, 
covered by a plastic panel, to ac- 
commodate skis or other long cargo. 
Fit and finish on the test car was 
excellent, and I appreciated the little 
lights that illuminated the seat belt 
connections at night. 
No report on a Volvo could be com- 
plete without mention of safety. Most 
people have seen commercials show- 
ing Volvos taking a beating without 
damage to the passenger compart- 
ment. 
In a recent Insurance Institute for 
Highway Safety study ranking cars 
according to the number of occupants 
who diedln accidents, the 4-door 740s 
had the lowest fatality rate for the 
198648 period. 
For 1990, Volvo says it is making its 
cars even safer, with driver-side air- 
bags standard on all models, includ- 
ing the 1990 740. 
Last year's sales of the 740 price 
"HerefeaNEW 
TAX LAW tip" 
Generally, the new lax law re- 
quires you to pay at least 90 
percent of your 1987 income 
tax through withholding or 
estimated tax payments. If 
you don't, you may have to pay 
a penalty. Publication 505 con- 
tains more information. Call 
1 -800-424-FORM (3676) or the 
IRS Forms number in your 
phone book to get a copy. 
leaders, which made their debut in 
the fall, totaled 529, Volvo said. Last 
year was particularly satisfying for 
Volvo overall because its U.S. sales of 
101,847 were up 4.1 percent from 
97,848 in 1968, even as other European 
companies struggled to match 1988 
sales in last year's sluggish U.S. mar- 
ket. 
Typical buyers of 740 series cars 
have been mostly married (89 per- 
cent) and aged 35 to 54 years (53 per- 
cent). Fifty-four percent were men, 
with a median age of 40 and median 
household income of $74,550, Volvo 
said. 
Most were employed in managerial- 
professional-technical jobs. 
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